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INTEGRATED RETIREMENT STRATEGIES
17780 S. Anderson Road
Oregon City, OR 97045-7010
(503)327-5592
www.helpmeplan.com
2 November 2011

Form ADV, Part 2 Disclosure Brochure

This Brochure provides information about the qualifications and business practices of
INTEGRATED RETIREMENT STRATEGIES [“IRS”]. If you have any questions about the contents of
this Brochure, please contact us at (503)327-5592 and/or dwp.irs@gmail.com. The
information in this Brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority.

IRS is a registered investment adviser. Registration of an Investment Adviser does not
imply any level of skill or training. The oral and written communications of an Adviser
provide you with information about which you determine to hire or retain an Adviser.

Additional information about IRS also is available on the SEC's website at
www.adviserinfo.sec.gov.




Item 2 - Material Changes

On 28 July 2010, the United State Securities and Exchange Commission published
“Amendments to Form ADV” which amends the disclosure document that we provide to
clients as required by SEC Rules. This Brochure dated 31 December 2010 is a new
document prepared according to the SEC’s new requirements and rules. As such, this
Document is materially different in structure and requires certain new information that
our previous brochure did not require.

In the future, this Item will discuss only specific material changes that are made to the
Brochure and provide clients with a summary of such changes. We will also reference the
date of our last annual update of our brochure.

In the past we have offered or delivered information about our qualifications and business
practices to clients on at least an annual basis. Pursuant to new SEC Rules, we will ensure
that you receive a summary of any materials changes to this and subsequent Brochures
within 120 days of the close of our business’ fiscal year. We may further provide other
ongoing disclosure information about material changes as necessary.

We will further provide you with a new Brochure as necessary based on changes or new
information, at any time, without charge.

Currently, our Brochure may be requested by contacting David W. Peterson at (503)327-
5592 or dwp.irs@gmail.com. Our Brochure is also available on our web site
www.helpmeplan.com, also free of charge.

Additional information about IRS is also available via the SEC's web site
www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons
affiliated with IRS who are registered, or are required to be registered, as investment

adviser representatives of IRS.
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Item 4 - Advisory Business

INTEGRATED RETIREMENT STRATEGIES (“IRS”) has offered financial planning and investment
management services to clients since 2007. It operates as a sole proprietorship, 100%
owned by David W. Peterson. IRS offers the following services to advisory clients:

INVESTMENT SUPERVISORY SERVICES
IRS offers ongoing portfolio management services based on the individual goals, objectives,

time horizon, and risk tolerance of each client. Investment Supervisory Services include,
but are not limited to, the following:

. Investment strategy

. Personal investment policy

. Asset allocation

. Asset selection

. Regular and/or continuous portfolio monitoring

IRS evaluates the current investments of each client with respect to their risk tolerance
levels and time horizon. IRS requests discretionary authority from clients in order to select
securities and execute transactions without permission from the client prior to each
transaction. Risk tolerance levels are documented in the Investment Policy Statement,
which is given to each client.

It should be noted that, because IRS charges fees for its services, there exists a conflict
between the interest of IRS and the interests of its clients. IRS will always attempt to assess
and then act first in the interests of its clients. No client is ever under any obligation to act
upon the recommendation of IRS. Likewise, if any client elects to act on any
recommendation from IRS, the client is under no obligation to effect the transaction
through IRS.

NON-INVESTMENT ADVISORY SERVICES

Personal Services [RS assists clients in organizing their financial resources. IRS will help
clients consolidate accounts when necessary and implement personal finance tools like
Quicken to manage cash flows, set budgets, and develop goals.

Financial Planning IRS evaluates all client resources and earnings potential to estimate a
constant standard of living. Then IRS evaluates an overlay of goals and alternative
scenarios to illustrate the impact on that standard of living.



Insurance Review IRS assists clients as they address their life and disability insurance
questions. In the course of preparing financial plans, Mr. Peterson will discuss the costs
and benefits of life, disability, and health insurance. If appropriate, Mr. Peterson will act as
agent for the client in securing such insurance and will earn a commission on such sales.

OUR SERVICES ARE TAILORED TO MEET CLIENT NEEDS AND ANY IMPOSED
INVESTMENT RESTRICTIONS

Services provided by IRS are tailored to meet client needs and any imposed investment
restrictions, based on a mutually agreed upon Investment Policy Statement. Each
investment portfolio is individually designed. Financial planning services are generally
delivered upon receipt of a signed client engagement for such services. Planning issues are
prioritized and then addressed, either all at one time or over the course of several
conferences. Clients meet with their advisor as often as needed to review any changes to
the client’s financial situation, the investment portfolio upon which advice is provided by
IRS, and planning issues.

Clients may impose restrictions on investing in certain securities or types of securities.
This most often occurs when clients request certain social investing needs be addressed,
such as through the use of mutual funds which avoid investments in certain companies.
Other restrictions may be imposed by clients with respect to the (average or longest)
maturity or credit quality of fixed income investments. Occasionally, certain investments
are restricted or prohibited as a condition of the client’s professional activities.

NON-PARTICIPATION IN WRAP FEE PROGRAMS

IRS, as a matter of policy and practice, does not sponsor any wrap fee program. A wrap fee
program is defined as any advisory program under which a specified fee or fees not based
directly upon transactions in a client’s account is charged for investment advisory services
(which may include portfolio management or advice concerning the selection of other
investment advisors) and the execution of client transactions.

ASSETS UNDER MANAGEMENT

IRS managed $9,598,022 in client assets as of December 31, 2010. Of this amount, IRS
managed $7,544,904 on a discretionary basis and $2,053,118 on a non-discretionary basis.

Item 5 - Fees and Compensation

The specific manner in which fees are charged by IRS is established in a client’s written
agreement with IRS. For investment supervisory services, IRS will generally bill its fees in
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advance on a quarterly basis. Clients may elect to be billed directly for fees or to authorize
IRS to directly debit fees from client accounts. Management fees shall be prorated for each
capital contribution and withdrawal made during the applicable calendar quarter (with the
exception of de minimis contributions and withdrawals). Accounts initiated or terminated
during a calendar quarter will be charged a prorated fee. Upon termination of any account,
any prepaid, unearned fees will be promptly refunded, and any earned, unpaid fees will be
due and payable.

IRS’s fees are exclusive of brokerage commissions, transaction fees, and other related costs
and expenses which shall be incurred by the client. Clients may incur certain charges
imposed by custodians, brokers, third party investment and other third parties such as fees
charged by managers, custodial fees, deferred sales charges, odd-lot differentials, transfer
taxes, wire transfer and electronic fund fees, and other fees and taxes on brokerage
accounts and securities transactions. Mutual funds and exchange traded funds also charge
internal management fees, which are disclosed in a fund’s prospectus. Such charges, fees
and commissions are exclusive of and in addition to IRS’s fee, and IRS shall not receive any
portion of these commissions, fees, and costs.

Item 12 further describes the factors that IRS considers in selecting or recommending
broker-dealers for client transactions and determining the reasonableness of their
compensation (e.g., commissions). Clients have the option to purchase products that IRS
recommends through other brokers or agents that are not affiliated with IRS.

Fees for investment supervisory services will be based on a percentage of Assets Under
Management as follows:

ASSETS UNDER MANAGEMENT ANNUAL FEE
$1-$100,000 1.50%
$100,000+ 1.00%

These fees are negotiable, and the final fee schedule will be attached as Exhibit II of the
Investment Advisory Contract with each client. Fees are paid quarterly in advance, and
clients may terminate their account with thirty days written notice. Refunds will be given
on a prorated basis, based on the number of days remaining in a quarter at the point of
termination. Clients may terminate their accounts without penalty, for a full refund, within
5 business days of signing the advisory contract. It should be noted that while we believe
fees imposed by IRS are reasonable, lower fees for comparable services may be available
from other sources.



INVESTMENT ADVICE NOT INVOLVING SUPERVISION

FINANCIAL PLANS Financial plans and financial planning may include, but are not limited
to: life insurance; tax concerns; retirement planning; investment planning; college
planning; and debt/credit planning. These services will be based on fixed fees or hourly
fees and the final fee structure will be documented in a Letter of Engagement.

FIXED FEES Depending upon the complexity of the situation and the needs of the
client, the rate for creating client financial plans is $1,000. Fees may be paid in advance,
but never more than six months in advance of delivery of the plan. Fees that are charged in
advance may be refunded based on the prorated amount of work completed at the point of
termination. The fees are negotiable and the final fee schedule will be documented in a
Letter of Engagement. Clients may terminate their accounts without penalty, for full
refund, within 5 business days of signing the Letter of Engagement.

HOURLY FEES Clients may be offered financial planning at an hourly rate for services
beyond the scope of their initial financial plan. The hourly fee for these services is $125.
The fees are negotiable and the final fee schedule will be documented in a Letter of
Engagement. Fees are paid in arrears. Because fees are charged in arrears, no refund is
necessary. Clients may terminate their engagements without penalty, for full refund,
within 5 business days of signing the Letter of Engagement.

Item 6 - Performance-Based Fees and Side-By-Side Management

IRS does not charge any performance-based fees (fees based on a share of capital gains on
or capital appreciation of the assets of a client).

Item 7 - Types of Clients

IRS provides portfolio management services primarily to individuals and their families,
including high net worth individuals and trusts. Future clients may include corporate
pension and profit-sharing plans, Taft-Hartley plans, charitable institutions, foundations,
and endowments.

IRS does not set any limits on size of investment accounts or client net worth.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

IRS provides investment advice on the following types of securities: exchange-listed,
over-the-counter, and foreign-issuer securities; corporate debt securities; municipal
securities; United States government securities; and exchange-traded and mutual fund
shares.



IRS uses a combination of technical and fundamental methods to assess risks and
opportunities in the capital markets. Fundamental data help us to identify the most
appropriate investments in each asset class. Technical data help us identify the supply-
demand characteristics of the securities.

Throughout our investment process, we review numerous sources of information: financial
newspapers and magazines; inspections of corporate activities; research materials
prepared by others; corporate rating services; annual reports, prospectuses, and filings
with the SEC; and company press releases.

IRS seeks to invest in securities with a 12+ month time horizon, both to realize preferable
tax rates on long-term capital gains and to manage trading expenses. We generally
purchase and sell securities as part of a portfolio rebalancing strategy, but we may sell
securities that meet our appreciation objectives or experience unfavorable fundamental or
technical developments in shorter time spans. Our principal focus is to invest our clients’
funds to achieve long-term capital appreciation. However, depending on a client’s
objectives, income generation may also be a primary focus.

From time to time, and where suitable to client circumstances and preferences, we may use
short sales, margin transactions, covered option writing, or option purchases.

Investing in securities involves risk of loss that clients should be prepared to bear.
Item 9 - Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to your evaluation of IRS or the integrity
of our management. IRS has no information applicable to this Item.

Item 10 - Other Financial Industry Activities and Affiliations
OTHER BUSINESS ACTIVITIES

Mr. Peterson is licensed to sell life and health insurance in the states of Oregon, California,
and Washington. In the course of preparing financial plans, Mr. Peterson will discuss the
costs and benefits of life, disability, and health insurance. If appropriate, Mr. Peterson will
act as agent for the client in securing such insurance, and will earn a commission on such
sales. Approximately 10-15 hours/month will be dedicated to the administration of these
activities.

Mr. Peterson is a member of the Oregon Governor’s Advisory Committee for Motorcycle
Safety, for which he currently serves as Committee Chair. He spends approximately 40
hours per year fulfilling his Committee duties.
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OTHER FINANCIAL INDUSTRY AFFILIATIONS

Mr. Peterson is a licensed insurance agent in the states of Oregon, California, and
Washington. From time to time, he will offer clients advice or products from those
activities. In 2009, Mr. Peterson was qualified as a Certified Financial Planner™,

Item 11 - Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

IRS has adopted a Code of Ethics for all supervised persons of the firm describing its high
standard of business conduct, and fiduciary duty to its clients. The Code of Ethics includes
provisions relating to the confidentiality of client information, a prohibition on insider
trading, a prohibition of rumor mongering, restrictions on the acceptance of significant gifts
and the reporting of certain gifts and business entertainment items, and personal securities
trading procedures, among other things. All supervised persons at IRS must acknowledge
the terms of the Code of Ethics annually, or as amended.

IRS anticipates that, in appropriate circumstances, consistent with clients’ investment
objectives, it will recommend to investment advisory clients or prospective clients, the
purchase or sale of securities in which IRS, its affiliates and/or clients, directly or indirectly,
have a position of interest. Our employees and persons associated with IRS are required to
follow our Code of Ethics.

Subject to satisfying this policy and applicable laws, officers, directors and employees of
IRS and its affiliates may trade for their own accounts in securities which are
recommended to and/or purchased for our clients. The Code of Ethics is designed to
assure that the personal securities transactions, activities and interests of our employees
will not interfere with (i) making decisions in the best interest of advisory clients and (ii)
implementing such decisions while, at the same time, allowing employees to invest for their
own accounts. Under the Code certain classes of securities have been designated as exempt
transactions, based upon a determination that these would materially not interfere with
the best interest of our clients.

In addition, the Code requires pre-clearance of many transactions, and restricts trading in
close proximity to client trading activity. Nonetheless, because the Code of Ethics in some
circumstances would permit employees to invest in the same securities as clients, there is a
possibility that employees might benefit from market activity by a client in a security held
by an employee. Employee trading is continually monitored under the Code of Ethics, to
reasonably prevent conflicts of interest between IRS and its clients.

Certain affiliated accounts may trade in the same securities with client accounts on an
aggregated basis when consistent with our obligation of best execution. In such
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circumstances, the affiliated and client accounts will share commission costs equally and
receive securities at a total average price. IRS will retain records of the trade order
(specifying each participating account) and its allocation, which will be completed prior to
the entry of the aggregated order. Completed orders will be allocated as specified in the
initial trade order. Partially filled orders will be allocated on a pro rata basis. Any
exceptions will be explained on the order.

You have a right to see our Code of Ethics at any time. You may request a copy of the firm's
Code of Ethics by contacting David W. Peterson.

It is IRS’s policy that the firm will not affect any principal or agency cross securities
transactions for client accounts. We will also not cross trades between client accounts.
Principal transactions are generally defined as transactions where an adviser, acting as
principal for its own account or the account of an affiliated broker-dealer, buys from or
sells any security to any advisory client. An agency cross transaction is defined as a
transaction where a person acts as an investment adviser in relation to a transaction in
which the investment adviser, or any person controlled by or under common control with
the investment adviser, acts as broker for both the advisory client and for another person
on the other side of the transaction. Agency cross transactions may arise where an adviser
is dually registered as a broker-dealer or has an affiliated broker-dealer.

Item 12 - Brokerage Practices

Soft dollar benefits are not limited to those clients who may have generated a particular
benefit although certain soft dollar allocations are connected to particular clients or groups
of clients. Soft dollar benefits are not proportionally allocated to any accounts that may
generate different amounts of the soft dollar benefits.

For those client accounts where IRS provides ongoing money management or investment
advice with ongoing supervision, IRS will maintain limited power of authority over client
accounts with respect to securities to be bought and sold and amount of securities to be
bought and sold. All buying and selling of securities will be explained to clients in detail
before an advisory relationship has commenced. The Custodian was chosen based on its
relatively low transaction fees. IRS will never charge a premium or commission on
transactions, beyond the actual cost imposed by Custodian. Every attempt will be made to
get group discounts on transactions when possible.

Item 13 - Review of Accounts
The securities in every client's account will be under continuous review. Client accounts

will typically be reviewed quarterly. Accounts will be reviewed by Mr. Peterson.
Additional reviews may be triggered by material market, economic or political events, or by



changes in a client's financial situation. Each client will receive a monthly report from the
Custodian detailing the client’s account performance.

Item 14 - Client Referrals and Other Compensation

No compensation or economic benefit is provided to any IRS employee for client referrals.
Similarly, we will not accept sales awards or other prizes for providing investment advice
or other advisory services to IRS clients.

Item 15 - Custody

It is our policy to not accept custody of clients’ securities. In other words, IRS is not granted
access to our clients’ accounts, which would enable us to withdraw or transfer or otherwise
move funds or cash from any client account to our accounts or the account of any third
party (other than for purposes of fee deductions, as explained below). This is for the safety
of our clients’ assets.

However, with written client consent, IRS may be provided with the authority to seek
deduction of its fees from client accounts; this process generally is more efficient for both
the client and the investment advisor, and there may be tax benefits for the client to this
method when fees can be paid from certain tax-deferred accounts of clients.

Clients should receive at least quarterly statements from the broker dealer, bank or other
qualified custodian that holds and maintains client’s investment assets. IRS urges the client
to carefully review such statements and compare such official custodial records to the
account statements that we may provide. Our statements may vary from custodial
statements based on accounting procedures, reporting dates, or valuation methodologies of
certain securities.

Item 16 - Investment Discretion

IRS usually receives discretionary authority from the client at the outset of an advisory
relationship to select the identity and amount of securities to be bought of sold. In all cases,
however, such discretion is to be exercised in a manner consistent with the stated
investment objectives for the particular client account.

When selecting securities and determining amounts, IRS observes the investment policies,
limitations and restrictions of the clients for which it advises. For registered investment
companies, our authority to trade securities may also be limited by certain federal
securities and tax laws that require diversification of investments and favor the holding of
investments once made.

Investment guidelines and restrictions must be provided to IRS in writing.
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Item 17 - Voting Client Securities

IRS will not be required to take any action or render any advice with respect to the voting
of proxies solicited by or with respect to the issuers of securities in which assets of the
Account may be invested from time to time except as may be directed by the Client and
except as may be otherwise required by law.

Clients may obtain a copy of our complete proxy voting policies and procedures upon
request. Clients may also obtain information from us about how IRS voted any proxies on
behalf of their account(s).

Item 18 - Financial Information

Registered investment advisers are required in this Item to provide you with certain
financial information or disclosures about their financial condition. If an adviser is
registering with one or more of the state securities authorities, the dollar threshold for
providing additional information is $500 in fees per client, collected six months or more in
advance by the adviser.

As described in Item 15, at no time does IRS have custody of client funds or securities.
Likewise, while a billing for services might exceed $500, it will only be for one calendar
quarter in advance. At no time will IRS bill for services six months or more in advance.

IRS has no financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients, and has not been the subject of a bankruptcy proceeding.

Item 19 - Requirements for State-Registered Advisers

Integrated Retirement Strategies is staffed by one investment professional, David W.
Peterson, President/Owner. Mr. Peterson draws on over twenty-five years of financial
experience developing personal finance action plans with his clients. Immediately prior to
launching IRS, he spent eight months as a registered representative for Park Avenue
Securities and two years as an independent investment consultant. For ten years prior to
2005, Mr. Peterson served as Principal and Member of Hangar 4 Partners, LLC, a growth
and technology hedge fund based in Novato, California. There he worked with investors,
helping them understand how growth equities affected their asset allocation and assisting
them with tax planning. He also served as Chief Operating Officer of the firm and he was
Founder and a Director of the firm’s mutual fund for non-U.S. investors.

Prior to Hangar 4, Mr. Peterson worked in a variety of client service, analysis, and research
roles in the investment banking and project finance industries. He also has several years
experience in a number of corporate finance roles. Mr. Peterson holds a B.S degree in Civil
Engineering from Santa Clara University and an MBA from Virginia Polytechnic Institute.
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He became a CERTIFIED FINANCIAL PLANNER™ practitioner in 2009. CFP® certification is
granted to practitioners who have three years minimum experience and have completed a
comprehensive course of study at an approved college or university, then passed a two-day
examination. Mr. Peterson holds Oregon, Washington, and California insurance licenses
and has passed the FINRA Series 7 and 66 security registration examinations.

Name: David W. Peterson
Born: 1957
Education Background:
Virginia Polytechnic Institute & State University 1981 MBA

Santa Clara University 1979 B.S, Civil Engineering

Business Background:

2007-Present President Integrated Retirement Strategies
2006-Present Broker Guardian Insurance Company
2004-2006 Independent Investment Consultant

1995-2004 Principal/COO Hangar 4 Partners, LLC

Professional Designations:
Certified Financial Planner 2009

Other Business Activities

Mr. Peterson is professionally engaged solely by his work at IRS. He is a member of the
Financial Planning Association (FPA). Mr. Peterson also serves as Chair of the Governor’s
Advisory Committee on Motorcycle Safety for the state of Oregon. This is a voluntary
position and Mr. Peterson commits less than 10% of his time to committee activities.

Disciplinary Information

Mr. Peterson possesses no disciplinary history required to be disclosed by the U.S.
Securities and Exchange Commission or the Oregon Department of Consumer and Business
Services.

Performance-based Fees

Performance-based compensation may create an incentive for an adviser to recommend
investments that may carry a higher degree of risk to the client. As disclosed in Item 6, IRS
does not charge any performance-based fees.

Arbitration and Civil Judgment

Neither IRS nor Mr. Peterson has ever been a party to or found liable in an arbitration claim
or a civil, self-regulatory organization, or administrative proceeding.
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Other Relationships and Arrangements

Other than those outlined in Item 10, neither IRS nor Mr. Peterson has any outside
relationships or arrangements within the financial industry. Specifically, Mr. Peterson has
no relationship or arrangement with any issuer of securities. Readers of this document
have our assurance that all material conflicts of interest which could be reasonably
expected to impair the rendering of unbiased and objective advice, are disclosed herein.
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